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TODAY'S

e Clinical Resources

e Patient Resources

e Hyperbaric Resources

e Member's Portal

e Newsletters

e Referral Source Resources
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e Clinical guidelines are provided by
SerenaGroup to safeguard
consistent, high-quality care In
every center.
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ABIl Measurement Presentation
The Diagnosis and Treatment of Venous Leg Ulcers
Wagner Grading Scale Flyer

Antimicrobial Stewardship Program

WalkOn2 - Limb Salvage Program

The Importance of Debridement in the Wound Care Center
Monthly Education

SerenaGroup's YouTube Channel
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Hyperbaric Evaluation Criteria Checklist
Hyperbaric Pre-Treatment Checklist
HBOT Safety Poster

HBOT Safety Poster (Spanish Version)
Teed Scale Descriptions

DFU to HBO Pathway

Hyperbaric Brochure

dentifying Hyperbaric Candidates PowerPoint
Hyperbaric Educational PowerPoint

Pre-Auth Worksheet

How To: Pre-Auth Recorded PowerPoint
Smoke Hood Ordering Form

Monthly HBOT Safety Webinar
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DFU -> HBOT Pathway
HBOT Medical Necessity Must-Haves
Disease Specific Flyers
Research Studies

Case Studies

When to Refer.....
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MEDICAL NECESSITY MUST-HAVES: HYPERBARIC OXYGEN THERAPY

Qualifying a Diabetic Ulcer for
Hyperbaric Oxygen Therapy

Diabetic

patient with a 3

foot ulcer?

PROCESS

DIABETIC FOOT ULCER

ORMN/STRI

GRAFT/FLAP

CHROMIC OSTEO

Consult all
alements to
suppart
medical

necessity

1. Thirty days of conventiona
wound care and what it included
(can be from !'|_".‘_-I'I':5 provider.

2 Debridements, AnUDoncs
Surgical inpensentions

3. Include correspondence with
whom, what & when for abowve

4 urne currertly & that
there has been no measureable
improvement over the [ast thirmy
days.

Ongoing wound care- what are
you currently doing & p
Smoking Cessation Educ f

¢ Control & HgbATC as
well as education

B ABI or other guantifier of vasou

flonw

1.All correspondence with the
specialist: (Uralogy, Oral
Surgery, Plastics, atc.)
i b History-what
wihen, how much

4 What care have been
delvered & will continue to
be defiverad.

5. Phatos- STRN

b Procedures-has the patient
been scoped?

7.Patients symptoms
-Pain-how much & location
-Blood-where?

Urine: how much, cloes,

£y "'F'.‘||_r'r.r:,-

-Stools; consistency,
freguency

1.Date & time of GrafuFlap.
ical location &
type of Graft/Fap
3, Date compromised &
description
4.All correspondence with

correspondence.

1.hagnastic Imaging- type &
in the M/R

2 Labs- what & in M/R

3 ABX-type, course, delivery

4 Wound Care- what care has
been delvered

5. Specialist engaged in

B Smoking Cess n
education (if smoker)

7.Ghycemic Control, Hgba1C
and education (if diabetic)

8.ABI or ather quantifier o
vascular flow

patient up for

Work the

YES

HBOT!

-

Does the ulcer have osteitis,
osteomyelitis, tendonitis, cellulitis, -.

abscess, pyarthrosis, or

gangrene of the toes or foot?

NO Monitor the
patient’s progress.

‘ve s

Has the patient had a vascular
assessment or correction of

vascular insufficiency?

HO Obtain ABI{TBI or
= refer to vascular.

‘ve 5

Glucose and nutrition optimized & | N©

patient educated.

Order Alc, educate
patient, consider referral

¥

to PCP or Endocrinology.

Has the ulcer been debrided?
Maintenance of a clean, moist

wound bed?

NO
* Debride & document.

l'\f£5

Is the patient appropriately

offloading?

a Find an appropriate
method for offloading.

lYEE

Has there been treatrent to

resolve any infection?

Lt Order antibiotics or

obtain documentation

lvss

of previous antibiotic tx.

standard wound care (even if

outside of the wound care

center) for 30+ days with less
than 50% closure in 4 weeks?

Watch patient closely

MO until 30 days has
passed, the patient

deteriorates or heals.

Orders

Jl components of the treatment

All components of the
traatment

All components of the
treatment.

All compaonents of the treatment

Goals/

Plan of Care

To support Medical Necessity. What

15 YOUr expected outcom

To support Medical Necessity.
What s your expeced
outcome?

To support Medica
MNecessity. What is your

expected outcome?

To suppon Medical Mecessity.

What i5 your expected outCome?

Dhzihy
Treatment

See template

See template

See template

See template

Re:
Assessment

MOST reCent wound assessment w/
improving wound volume

Off Loading

S4C & BYS education

Renisit & update the 50(__

Clinical lmprovement
Fain

Blood

Stools & Uring
Revicit & update POC

What does the Graft/Flap
siie log ke? Has it declared
itself, did it survive, will the
patient be re-graft

Revisit & update POC

Clinical improve
Education
Improving Wound Volume
Revisit and Update POC

L

,

To learn more visit our website at

www.serenagroupinc.com
888-960-1343
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e Verbal Education
> Share your knowledge!
e Flyers & Handouts
e Brochures
e \ideo
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e Topic List
o |Importance of Debridement Flyer
o Cellular and/or Tissue Based Products (CTP)
o Hyperbaric Educational Flyer
o Nutrition
o Negative Pressure Wound Therapy (NPWT)
o Smoking Cessation
o Compression Dressing
o Offloading
o Glucose Management in HBO
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Hyperbaric WalkOn2 Wound Care
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YouTube Channel
SerenaGroup
@serenagroup/9/2

SerenaGroup

Building the Nation's Leading Wound Care Team



Stay up to date with new clinical
iInformation, reimbursement facts, an
all the happenings with SerenaGroup
and in the Wound Care Industry!
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ProgenaCare
Global ™

R R

THOMAS SERENA, MD, CEO

Progenacare Global™ has
launched its Caringhccess™
Patient Assistance Program to
provide ProgenaMatrix®, a first of
its kind hurman keratin matrix, at
no cost to uninsured and
underinsurad patients in nead. The
program is intended to halp
patients, including Medicars and
Medicaid patients, who could
beneafit from a skin substitute
product like ProgenaMatrix but are
unable to obtain covardge or to
afford the deductibles,
copayments and other costs
associated with this type of
treatrment.

"Millions of patients suffer fram
chronic wounds each year,” said
Howard Walthall, PFrogenaCare’s
CEQ. "Unfortunately access to

health care remains a significant
challenge for this patient
population. Tes many patients do
not have insurance coverage, of
have coverage which is not
adequate to allow them to afford
the advanced wound products
they need. ProgenaCare is
committed to doing everything
we can to help address this
widespread and growing
problem.”

care

In order to ensure that the
CaringAccess program has real
impact, ProgenaCare has
committed one third of its annual
production of ProgenaMatrix to
the care of patients with limited
rmeans. The CaringAccass
program s accepting
applications now. Please visit
www.caringaccess.com for more
information and to apply.
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SerenaGroup's member's portal is a
wealth of knowledge for our staff! Click
any of the links pictures, to be taken to
a helpful resource in that category.
Start at www.serenagroupinc.com

MEMBER RESOURCES

All Member Resources

Education/Resources

Employee Documents

Hyperbaric Oxygen Therapy

Links to Applications

Monthly Required Education

Newsletters

Patient Education Materials

Quality and Compliance

SG Professional Group
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Ask the education committee for
help! If we don't have it, we can

develop It.
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Resources are for SerenaGroup
employed personnel only.
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ANSWER ONE

False. We encourage everyone in
our centers and partnerships to
take advantage of our resources.
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Where can | find the resources
discussed In this presentation?
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ANSWER TWO

The SerenaGroup Member's Portal

WWWw.serenagroupinc.com
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WWWw.serenagroupinc.com
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Ally George

ageorge(@serenagroups.com

Meghan Weaver

mweaver@serenagroups.com

Kim Skerl

kskerl@serenagroups.com
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